
Beyond Selling Value: A Proven Process to Avoid
the Vendor Trap

Mark Shonka, Dan Kosch

Click here if your download doesn"t start automatically

http://zonebook.me/go/read.php?id=0793154707
http://zonebook.me/go/read.php?id=0793154707
http://zonebook.me/go/read.php?id=0793154707


Beyond Selling Value: A Proven Process to Avoid the Vendor
Trap

Mark Shonka, Dan Kosch

Beyond Selling Value: A Proven Process to Avoid the Vendor Trap Mark Shonka, Dan Kosch
How to sell value, increase margins, make price irrelevant, win executive-level credibility, and create
competitive immunity.

Selling value is taking on a whole new meaning for sales professionals. Here's a proven process pros can use
to address their customer's pressing business issues, position themselves as strategic partners, and
recommend solutions that improve the way their customers do business.

In Beyond Selling Value, top sales consultants Mark Shonka and Dan Kosch share their proven process for
becoming a critical partner in their customers' success. From targeting the most promising prospects, to
bypassing the gatekeepers, to reaching the decision makers who are empowered to buy, and to closing the
deal with a powerful presentation, the authors impart their battle tested secrets to forging long term business
relationships.

For sales professionals tired of being beaten up on price, here is a new way to leverage their strengths,
elevate their sales game, and establish relationships with those who appreciate their value. Selling Power
magazine calls it "a detailed, street smart roadmap".
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From reader reviews:

Dorothy Delarosa:

The book Beyond Selling Value: A Proven Process to Avoid the Vendor Trap gives you the sense of being
enjoy for your spare time. You need to use to make your capable more increase. Book can to become your
best friend when you getting pressure or having big problem with the subject. If you can make studying a
book Beyond Selling Value: A Proven Process to Avoid the Vendor Trap for being your habit, you can get
far more advantages, like add your current capable, increase your knowledge about some or all subjects. It is
possible to know everything if you like open and read a e-book Beyond Selling Value: A Proven Process to
Avoid the Vendor Trap. Kinds of book are several. It means that, science guide or encyclopedia or other
people. So , how do you think about this book?

Grace Seals:

Many people spending their moment by playing outside using friends, fun activity having family or just
watching TV the entire day. You can have new activity to spend your whole day by studying a book. Ugh,
you think reading a book will surely hard because you have to bring the book everywhere? It ok you can
have the e-book, taking everywhere you want in your Smartphone. Like Beyond Selling Value: A Proven
Process to Avoid the Vendor Trap which is getting the e-book version. So , try out this book? Let's observe.

Alma Medina:

As a pupil exactly feel bored in order to reading. If their teacher questioned them to go to the library in order
to make summary for some guide, they are complained. Just tiny students that has reading's heart or real their
hobby. They just do what the instructor want, like asked to go to the library. They go to right now there but
nothing reading really. Any students feel that reading is not important, boring as well as can't see colorful
pics on there. Yeah, it is for being complicated. Book is very important for you personally. As we know that
on this era, many ways to get whatever we would like. Likewise word says, many ways to reach Chinese's
country. Therefore this Beyond Selling Value: A Proven Process to Avoid the Vendor Trap can make you
sense more interested to read.

Monique Hightower:

What is your hobby? Have you heard in which question when you got college students? We believe that that
query was given by teacher with their students. Many kinds of hobby, Every person has different hobby.
Therefore you know that little person such as reading or as studying become their hobby. You have to know
that reading is very important in addition to book as to be the point. Book is important thing to increase you
knowledge, except your teacher or lecturer. You find good news or update about something by book.
Numerous books that can you decide to try be your object. One of them is Beyond Selling Value: A Proven
Process to Avoid the Vendor Trap.
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